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Happy New Year!

2019 was a very good year for investors. The S&P 500 was up 28.88% while the Dow
Jones Industrial Average rose more than 5000 points for a 22.34% gain.! The New York
Times said it was an easy year to make money: “Buy almost anything!”? At a New Year's
Eve dinner, my neighbors regaled me with stories of their own investment successes. High
Fives All Around!

Investors entered 2019 with a very cautious outlook, largely because stocks had fallen by
20% in the prior three months. The global economy was weakening®> CNN's “Fear and
Greed” Index is a daily read on investor sentiment. On the first trading day of January 2018
it was 10, a level which signifies “Extreme Fear” and up from record low two the week
before* (by the way, today the reading is 91, signifying “Extreme Greed”).> However, the
market experienced a fairly steady climb over the entire year, helped in part by the Fed's
promise to stop raising interest rates. Throughout the year, the market shrugged off the
normal collection of random fears. In August, following some negative economic reports,
many analysts and strategists came to the conclusion that we were headed into a recession:
“Not if but when” and “The clock is ticking” they said. But as we entered the fourth
quarter, the reports started getting better, the recession was forgotten, and the year ended
at an all-time high.

The investment decisions that we made in 2019 were largely successful. We continued our
strategy of overweighting stocks (vs. bonds or other assets) and overweighting technology
stocks, both of which added to our investment performance.® Stocks outperformed bonds
by a large margin, and technology—particularly large capitalization tech stocks—was the
leading sector in the stock market.” Our turnover was relatively low; while we made some
small portfolio buys and sells, our dominant investment strategy continues to be finding
good, high quality stocks and holding them for a long time.

Yes, a very good year. But keep in mind that the big 2019 gain (ranking along with 2013
and 1997 as the best annual performance in 25 years) was primarily a quirk of the calendar.
The market's 29% gain in calendar 2019 is mostly due to the fact that it is being measured
off of such a low point at the end of 2018. Let’s look at it another way: in the almost two
years from late January 2018 to year end 2019, the market is only up 12.5%.8 Solid, but
hardly the stuff of high fives.

That's why Grant and | don’t pay too much attention to performance over short time
periods. We remind you that equity investing is mostly appropriate for longer time
horizons—say five years or more. In the five years ending December 31, 2019, the market is
up 56.91%, which is a compound annual rate of 9.4% per year.® Since 1926, the market'’s
annualized compound gain has been 6.26%.1°

Going forward, we continue to believe that the equity market can produce attractive
long-term returns. We don't believe that the 2019 results are especially predictive of the
future, or that our stocks are at excessive valuation levels. We plan to spend more time
in 2020 looking for opportunities outside the US, as many foreign markets and foreign
economies have lagged domestic performance. As always, we'll monitor economic and
geopolitical developments.

Thanks for your support. Please call or e-mail with any questions or comments, and we
please accept our best wishes for a happy, prosperous, and safe New Year.
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" All market performance statistics are from UBS and Bloomberg LP unless otherwise noted. Index returns are calculated solely on index price change, without
regard to dividends.

2 The New York Times, “A Simple Investment Strategy That Worked"” December 31, 2019.

3 The Wall Street Journal, “The Bull Market is Charging into 2020” January 1, 2020.

4 CNN Money (https:/money.cnn.com/data/fear-and-greed/) January 4, 2018.

> CNN Money (https:/money.cnn.com/data/fear-and-greed/ ) January 3, 2020.

6 Per Bloomberg and UBS, the S&P 500 was up 28.88%, while the Barclay’s Aggregate Bond Index was up 8.58%.

7 Bloomberg, Morgan Stanley Research January 3, 2020.

8 Bloomberg, UBS.

 Bloomberg, UBS.

0 The Wall Street Journal, “It's the Hottest Thing in Life Insurance”, January 3, 2020.

The views expressed herein are those of the author and may not necessarily reflect the views of UBS Financial Services Inc. or its affiliates.

About the PMP program: PMP is a wrap fee advisory program in which our Financial Advisors manage client accounts on a discretionary basis. PMP is designed
for clients who (i) want to delegate portfolio management discretion to their Financial Advisor; (i) are looking to implement a medium to long-term investment
plan; and (iii) prefer the consistency of fee-based pricing.

PMP is not appropriate for clients who: (i) want to maintain trading control over their account; (i) seek a short-term investment; (iii) want to maintain consistently
high levels of cash, money market funds, or invest primarily in no-load mutual funds; (iv) want to maintain highly concentrated positions that will not be sold
regardless of market conditions; or (v) who anticipate significant withdrawals from the account.

Trade allocation practices and conflicts of interest: Financial Advisors who participate in the PMP Program may also provide services to you and to other
clients outside of the Program in their capacity as broker-dealer representatives and as such, may dedicate time to activities other than discretionary portfolio
management. Financial Advisors who participate in the PMP Program have an incentive to recommend their services in PMP over those of third party SMA
Managers in other Advisory Programs or over traditional commission based brokerage services.

Financial Advisors do not aggregate orders across the different strategies they manage. In an effort to reduce market impact and to obtain best execution,

your Financial Advisor may purchase or sell securities in bulk (or orders may be “batched”) on the same day for some or all PMP accounts in the same strategy
managed by the same Financial Advisor. In such cases, all orders in a batch will receive “average pricing” and the price of securities shown on client confirmations
will be the average execution price on either all of the purchases or all of the sales (as applicable) aggregated for this purpose. In addition, when executing orders,
we may batch orders for your Account with orders entered for other PMP accounts in the same strategy, including those of the Financial Advisor assigned to your
Account and related PMP accounts under your Financial Advisor’s control. Financial Advisors are permitted to trade in the same securities they purchase for client
accounts as long as they trade their personal and related accounts in the same batch as client accounts.

Financial Advisors have broad discretion to trade their PMP Advisory Accounts and there can be no assurance that a Financial Advisor can purchase or sell the
same securities for all such Accounts at the same time, or that the Financial Advisor will aggregate your orders with those of other clients and charge an average
price per share or unit and, when applicable, a pro-rata share of any fees. As a result, you may receive different prices and executions for the same securities as
compared to other clients investing in the same PMP strategy. In addition, although we monitor performance dispersion and other characteristics of Accounts
participating in PMP, investment opportunities will not necessarily be allocated among participating Accounts proportional to their overall amount invested.

Below are some of the general risk considerations associated with the investments included in the PMP investment strategies described in this Brochure. The
descriptions are not meant to be a complete list of all investment risks. For more complete information regarding fees, expenses, risks and restrictions associated
with these investments please review the offering documents and marketing materials. Investors should consult their tax advisor about their specific tax situation
before investing in any securities. In addition, clients should familiarize themselves with the particular market risks and the other risks associated with the
specific investment.

All of the recommendations made/positions held within the preceding 12-month period are available upon request. Not all recommendations should be assumed
to be profitable and future recommendations/holdings may not be profitable.

The past performance of an index is not a guarantee of future results. Each index reflects an unmanaged universe of securities without any deduction for advisory
fees or other expenses that would reduce actual returns, as well as the reinvestment of all income and dividends. An actual investment in the securities included in
the index would require an investor to incur transaction costs, which would lower the performance results. Indices are not actively managed and investors cannot

invest directly in the indices.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers both investment advisory services and brokerage services. Investment
advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It is
important that clients understand the ways in which we conduct business and that they carefully read the agreements and disclosures that we provide to them
about the products or services we offer. For more information visit our website at ubs.com/workingwithus. In providing financial planning services, we may act as
a broker-dealer or investment adviser, depending on whether we charge a fee for the service. Financial plans provided free of charge are a service incidental to
our brokerage relationship and the service terminates upon delivery of the plan. We provide financial planning services as an investment adviser for a separate fee
pursuant to a written agreement, which details the terms, conditions, fee and scope of the engagement.

The various research content provided does not take into account the unique investment objectives, financial situation or particular needs of any specific individual
investor. If you have any questions, please contact your Financial Advisor.

UBS Wealth Management Research is provided by UBS Financial Services Inc. and UBS Group AG. For more information, please visit our website at
ubs.com/workingwithus.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered
investment adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage services are separate
and distinct, differ in material ways and are governed by different laws and separate arrangements. It is important that you understand the ways in which
we conduct business, and that you carefully read the agreements and disclosures that we provide to you about the products or services we offer. For more
information, please review the client relationship summary provided at ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy.

For designation disclosures, visit ubs.com/us/en/designation-disclosures.

© UBS 2026. All rights reserved. The key symbol and UBS are among the registered and unregistered trademarks of UBS. UBS Financial Services Inc. is a subsidiary
of UBS Group AG. Member FINRA/SIPC. ep_07072026-4
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